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OR close on to twelve years now a slim
and silent former cowboy has been
laughing up his sleeve at numerous
legends which Hollywood has circu-
lated about him. Some of those legends were
downright libelous but this cowpuncher
didn’t care. He chuckled all the harder.

Today, Ga Cooper is laughing more

than ever. Very recently the United States
Government published a list of yearly sal-
aries earned by the stars and this cowboy’s
name, astonishingly enough, led all the r
With a shock Hollywood realized that this
actor w making more money than Mar-
lene Dietrich, Greta Garbo or Shirley
emple.
That was hard to take, for there are only
a very few in Hollywood charitable enough
to consider that Gary could reach so high
an eminence by himself. How could he be
that smart? He who is always sleeping or
on the verge of it; he who won’t argue about
money or about billing and yet gets the
ultimate in these things; he who can be
handled as easily as an infant?

To appreciate fully this element of doubt
it is necessary to understand exactly how
Hollywood stands on the subject of Ga y
Cooper. It considers him naive to a point
that isn’t flattering. No one would come out
in the open and accuse him of being a simple
babe-in-the-woods, but there are those who
would argue very close to it. His apparent
indolence, his characteristically easy manner,
unruffled temperament and willingness to
take orders and be dominated have woven
a legend about him.

S

This legend makes him out to be a rustic, kind-hearted
soul with little or no guile. Query a chance dozen of Holly-
wood’s greats and the composite answer would be something
like this

“Oh, Gary! He’s a grand guy; a cowboy who has gotten
himself a lucky break.”

However this may smack of sour grapes, it is interesting
to observe that Gary has never tried to dispel that delusion,
and he knows that it exists. As a matter of cold fact, he has
done everything he possibly could to encourage this portrait
of himself. It is his trademark as Dietrich’s legs are hers.
While others are exploding to dizzy heights and falling
farther and faster when their synthetic glamour gives out,
he just sprawls his long legs and dozes away to continue
the longest and most prosperous career of any actor on the
screen today.

Ten years ago, while caught between the pyrotechnical
displays of Gloria Swanson, Pola Negri, Clara Bow, Lupe
Velez and other firecrackers, Gary made a statement to this
writer which was more prophetic than seemed possible at
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the moment. “Some day the producers and public aren’t going
to be fooled by all this craziness,” he drawled, and then he
promptly stretched out his antennae-like legs and stole one
of those between-scenes naps for which he is famous or
infamous, depending upon the point of view from which one
judges such things.

That observation has served him as a personal scripture
ever since. Obedience to it has given him the reputation
for a loose concept of the dignity of stardom. It has made
any number of people think they can push him around. At
least half a dozen of the screen’s wildest women considered
at one time or another that they had exclusive rights to this
tall and easy-going cowpuncher, but after each adventure he
was still two leaps and a jump ahead of them.

The idea that Gary was playing a smart role, that he had
something beside a chuckle up his sleeve, seems to have
occurred to only a bare handful of his friends. The rest
quoted him as Hollywood’s shiniest example of what Lady
Luck can do with the rawest of materials. Yet it must be
understood that everything this actor is, everything he stands
for, is the product of the most carefully concealed planning
and the shrewdest brain in pictures.

He doesn't fight people. If he doesn’t like a story he won’t
make the mistake of borrowing on his popularity to tell a
producer the awful truth. Why? Because he realizes that
picture makers are sensi-
tive folk, that they take

seems sleepy-eyed ninety per cent of the time. So clever,
indeed, that no one Gary contacts is ever aware that he is
being euchred in a deal. Thus his great forte is innocence
and his uncanny ability to make others feel that they are
lots smarter than he could ever be.

About six years ago he was offered $30,000 per picture
on condition that he renew an expiring contract. Gary heard
the offer, blinked his eyes several times and exclaimed:

“That’s more money than I ever dreamed of making!”

“Then let’s sign the contract,” pursued the producer.

“That’s kinda big,” Gary drawled. “I've got to go home
and sorta think this over.”

And the producer, washing his hands in anticipation of
a bloodless victory, left Gary to pinch himself and wake
up. But when the contract remained unsigned three weeks
later he hunted Gary and found him, as usual, half asleep.

“When are you going to sign that contract?” he demanded.

“I don’t know,” said Gary, gently, “but I've been think-
ing about it. I had no idea I'm worth $50,000 a picture,
but if you say I am, well, then I guess maybe I'm wrong
and I was thinking that maybe I'm worth $75,000.”

And so the guileless Gary got his $75,000.

Thus it will be seen that he gets his way without fuss
and that he shapes the thoughts and decisions of others to
suit his own ideas and plans. Back of all his actions is

one dominant purpose and
that is never to anger or
alienate anyone by argu-
ment. If a production

even the mildest criticism
personally. And so he
doesn’t express dislikes,

but works in a way so
subtle that no one would
suspect him of tactics so
smart. There are several
fine examples to prove
this point.

A few years ago Para-
mount approached him
with the idea of making
“The Lives of a Bengal
Lancer,” a story that had

HAS

BEEN

been kicked around and l' ~ G
kicked very badly. He
didn’t like the way the

story was developed and
written. In his own mind
he saw it as a Western-
type thriller, with the Brit-
ish soldiery as cowboys
and the Khyber Pass na-
tives as Indians.

Since it is neither his
plan nor his nature to in-
fluence writers and pro-
ducers to see things his
way, he decided that this

GARY COOPER
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head comes to him with a
suggestion, he hears it in
the most comfortable posi-
tion he can get into and
this invariably means the
nearest chair from which
his legs can extend like
telegraph poles.

This position for an im-
portant interview isn’t all
accident. Gary knows that
you can take a lot of the
deadly seriousness out of
business by looking and
acting lazy. If, in situa-
tions like this production
interview, he wants to pre-
serve the  status quo, he
can kill the suggestion,
and very gently, with a
line like this:

“Let’s see
pens.”

Generally this “Let’s see
what happens” means that
he doesn’t like the sugges-
tion and prefers to have it

what hap-

was the right time to work

the Cooper technique. He
called on Henry Hath-
aw: then an obscure

former assistant director but recently promoted to the direc-
torship of Western “B” pictures. Casually he appraached
the “Lancers” story and very deftly outlined his thoughts
as to its most logical treatment. Hathaway agreed with
him.

“You know,” said Cooper.
slant on that story, Hank.”

Three months later Hathaway, whose previous experience
had been with less important pictures, was directing the
million-dollar “Lancers” from a script that was a cowboy
and Indian thriller and, by some strange coincidence, would
you say, an almost word-for-word reading of Gary’s ideas.

Now this is extremely clever intriguing for a lad who

“I think you have a swell

die a painless death from
old age. If he likes the
idea he can say “yes” just
as quickly as anyone in the
busine The point to emphasize is that Gary never says
“no” decisively.
“I never like to hurt people’s feeling,” he say
say ‘no’ you can’t change your mind later on.”
It should be clear by now that he has purpose in this
casual conduct of himself in business. With uncommon
good sense he realizes that loose talk is dangerous and for
that reason he speaks only when addressed. In Holly-
wood mere words are elaborated upon and fantastically
exaggerated to mean something else. For that reason Gary
is silent. Garbo, too, is silent, but her noiselessness springs
from a policy laid down for her many years ago when she
could not express herself clearly (Continued on page 73)
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Has Gary Cooper Been Fooling Hollywood?

in the American tongue. Gary is silent
because he knows that a man in his busi-
ness must not be misunderstood even in
the smallest of matters.

He says, “It seems to me that most actors
and actresses talk too much anyway. Some
talk themselves into good jobs and with the
next breath talk themselves out. Or if they
feel especially good they'll champion some
political cause or another, which is bad
business no matter what side you take,
Let politicians act.

CONSIDER myself a business. T don’t

sell washing machines or chewing gum,
but myself for whatever I'm worth. There
are styles for washing machines just as
there are for an actor. The big scheme
is to make the machine and the actor as
inoffensively present as possible.

“I guess th are plenty of actors who
take them: too seriously, especially in
the matter of getting into print. They rush
for the nearest newspaperman, tell him a
colored story and hope for the best. I
don’t believe that's good. To my way of
thinking actors, and of course actresses,
are like canned goods. The grocer, who
is equivalent to the film producer, takes
these cans and puts them on his shelves,
The public chooses the ones it likes re-
gardless of high pressure plugging.”

But aside from this one good reason for
keeping his mouth shut as much as POos-
sible, there is one more advantage he has

(Continued from page 23)

gained. And it is this very important one;
no one in Hollywood is jealous of his posi-
tion; no one dislikes him. There are many
who may question this Montanan’s place
as a thespian. Some may deplore his
abstention from glamorous pursuits and
others his domestication, but no one doubts
his sincerity and good fellowship.

There are malicious rumors about this
and that actor, but Gary is singularly free
of them. True, he has been mentioned in
connection with small escapades during his
early career, but.the Women's Clubs never
objected. They liked him the better for it.
Perhaps he learned another and as yet un-
revealed lesson from those early days, for
he seems to be shunning all things Holly-
wood with studious effort. His only partici
pation is to sit quietly, and with amused
eyes watch the tinseled parade.

HIS suggests something fatalistic in

his attitude towards Hollywood and its
people. The actor who boa only three
good business suits when the average male
star has at least thirty to brag about, per-
haps doesn’t realize that he is a fatalist.
Yet every action, every posture, evidences
this claim.

As he has a philosophy in respect to
business so, too, he has one to fit his dis-
dain for the distinctions that come with
the possession of money.

“There is only a certain amount of food
a man can eat, and he can’t consume any

more at $10,000 a week than he can at
$150. And eating properly seems to me to
be the most important consideration. When
you get right down to it that’s all any of
us works for; the extra money goes for
comforts we could just as well do without.”

UT wouldn’t you rather work for

$10,000 than a mere $150?

“Certainly, regardless of the amount a
man wants to feel he’s being paid in ac-
cordance with his services in his field.”

But why, if you feel this way, he is
asked, do you delight in getting a few ex-
tra thousands of dollars for your services?

“That’s the fun of it,” Gary says, “get-
ting that extra bit. You know, when a
man makes a proposition to you he always
keeps something in reserve. That’s natural,
Well, T ask myself this: ‘How many aces
has that bluffer got up his sleeve? Now
if he is a dyed-in-the-wool bluffer he won’t
know how to fight complete indifference
and pretty soon he’ll wilt and expose his
aces to show how friendly and honest he is.

“To me that is the fun in bargaining or
-playing a game, to know how many win-
ning tricks a man has stacked against you.
But there is one thing to remember ; never
let a bluffer or a boss know that you are
smarter than he wants you to be.

“You know,” says Gary, winking, “that’s
how I've kept my job so long.”

And with this sage advice Gary Cooper
sinks even deeper into his chair.
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